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before purchasing it in order to gage whether or not it would be worth my time, and all praised Insurance Law 
Settlements and Negotiations: Leading Lawyers on Evaluating the Situation, Determining Settlements vs. Litigation, 
and Analyzing Frequently Negotiated Issues (Inside the Minds): 

Insurance Law Settlements and Negotiations is an authoritative, insider s perspective on successfully negotiating and 
settling insurance policies and claims. Featuring partners and chairs from some of the nation s leading law firms, these 
experts discuss strategies for getting the best terms for the deal and guide the reader through the most frequently 
negotiated items such as price, indemnity, and the scope of release. From understanding the roles of key players 
involved to strategies for conducting due diligence, these lawyers discuss the structure and features of insurance 
claims, alternative methods for resolving disputes, common deal killers, protection strategies, and more. These top 
lawyers give tips on deciding when to settle vs. litigate, obtaining the proper documentation, evaluating contracts, and 
identifying pitfalls and traps. Additionally, these leaders reveal their strategies for avoiding common mistakes, 
planning defensively, and keeping abreast of change. The different niches represented and the breadth of perspectives 
presented enable readers to get inside some of the great legal minds of today as these experienced lawyers offer up 
their thoughts around the keys to success within this ever-changing field of law.Inside the Minds provides readers with 
proven business intelligence from C-Level executives (Chairman, CEO, CFO, CMO, Partner) from the world s most 
respected companies nationwide, rather than third-party accounts from unknown authors and analysts. Each chapter is 
comparable to an essay/thought leadership piece and is a future-oriented look at where an industry, profession, or topic 
is headed and the most important issues for the future. Through an exhaustive selection process, each author was hand-
picked by the Inside the Minds editorial board to author a chapter for this book.Chapters Include:1. Kim V. Marrkand, 
Partner, Mintz, Levin, Cohn, Ferris, Glovsky and Popeo PC "Insuring a Victory: Achieving the Best in Insurance 
Disputes"2. Michael H. Ginsberg, Partner, Jones Day "Principled Negotiation Strategies for Dealing with Insurance 
Companies"3. Mark E. Miller, Shareholder and Co-Chair, Insurance Recovery and Advisory Practice Group, 
Greenberg Traurig LLP "Fighting the Behemoth"4. John M. Sylvester, Partner, KL Gates "The Evaluation and 
Settlement of Insurance Coverage Claims from the Policyholder s Perspective"5. Bobby M. Rubarts, Trial Partner and 
Practice Group Leader, Insurance Recovery Group, Hughes Luce LLP "Negotiations and Settlements with Insurers"6. 
John E. Heintz, Partner, and Richard D. Milone, Partner, Kelley Drye Warren LLP "Winning in a High-Stakes 
Game"7. Mindy G. Barfield, Partner, Dinsmore Shohl LLP "Representing the Insurance Provider"8. Fred R. 
Biesecker, Partner, and Brent W. Huber, Partner, Ice Miller LLP "Representing the Policyholder: Recent Trends and 
Emerging Issues"9. Lon A. Berk, Partner, Hunton Williams LLP "Negotiating with Commercial Policyholders: 
Successful Strategies"10. Michelle Thurber Czapski, Member, Dickinson Wright PLLC "Helping the Client Make 
Smart Decisions"AppendixAppendix A: Settlement Agreement and Release of Claims Appendix B: Settlement 
Agreement Appendix C: Proposed DO Insurance Timeline Appendix D: Asbestos Coverage Buyout Agreement 
Appendix E: Non-Confidential Settlement Agreement and Release Appendix F: Confidentiality Agreement


